
Trevi 
 
Italy / Construction & Materials    Company update  

Produced by:            All ESN research is available 
            on Bloomberg: “ESNR” <go> 
 
 

Distributed by the Members of ESN 
(see last page of this report) 
 
 

 
Investment Research 3 June 2009 

 

Buy

9.25
closing price as o f 02/06/2009

11.60
9.80vs Target Price: EUR

Recommendation unchanged

Target price: EUR

Share price: EUR

 
Reuters/Bloomberg TFI.MI/TFI IM  

 

Daily avg. no. trad. sh. 12 mth 248,589
Daily avg. trad. vol. 12 mth (m) 2.42
Price high 12 mth (EUR) 17.40
Price low 12 mth (EUR) 4.43
Abs. perf. 1 mth 28.5%
Abs. perf. 3 mth 108.8%
Abs. perf. 12 mth -43.9%

 
 

Market capitalisation (EURm) 592
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Key financials (EUR) 12/08 12/09e 12/10e
Sales (m) 1,069 1,154 1,204
EBITDA (m) 166 163 170
EBITDA margin 15.6% 14.1% 14.2%
EBIT (m) 128 120 130
EBIT margin 11.9% 10.4% 10.8%
Net Profit (adj.)(m) 75 66 71
ROCE 12.1% 9.8% 18.5%
Net debt/(cash) (m) 323 356 320
Net Debt Equity 1.4 1.2 0.9
Net Debt/EBITDA 1.9 2.2 1.9
Int. cover(EBITDA/Fin.int) 8.0 7.8 7.9
EV/Sales 0.8 0.9 0.8
EV/EBITDA 5.3 6.3 5.8
EV/EBITDA (adj.) 5.3 6.3 5.8
EV/EBIT 6.9 8.5 7.6
P/E (adj.) 6.3 9.0 8.4
P/BV 2.1 2.1 1.7
OpFCF yield -8.8% 9.8% 19.2%
Dividend yield 1.3% 0.6% 0.6%
EPS (adj.) 1.17 1.03 1.11
BVPS 3.54 4.45 5.50
DPS 0.12 0.06 0.06
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Business visibility still on the rise  
 

The strong order book the company built up in 2008 and the better-than-expected 
increase in the order book recorded in Q1 09 provide strong visibility on 2009e. 
Growing results in some divisions (Trevi – foundation services, Drillmec – drilling 
equipment and Petreven – drilling services) should offset the slowdown of 
Soilmec – foundation equipment. Therefore, based on the management’s 
indications, the group should reach interesting sales growth in 2009e while 
profitability should still be quite strong despite the expected pressure on 
margins. 

Sound prospect for 2010 from: 1) based on the management’s statements, the 
negotiations for new potential significant contracts are ongoing. Thanks to these 
further potential big orders the group’s order book could reach over EUR 1,000m 
by the end of the year, ensuring good visibility for 2010; 2) a flexible business 
model that allows Trevi’s management to partially adapt the medium/long term 
strategy to the current scenario through: entry into new markets, launch of new 
products and services, little strategic acquisitions in several countries, focus on 
new potential big foundation projects due to the infrastructure plans aimed at re-
launching the economy in several countries. 

 Q1 09 results - Q1 09 sales were up 23.2% Y/Y to EUR 289.2m and EBITDA grew 
by 25.1%, both well above our estimates. These positive results have been 
reached despite the weak performance of the foundation equipment division. 

 Sound financial structure - the group shows a solid financial structure: Q1 09 net 
debt was EUR 415.4m, 29.0% higher than in December 2008; this was due, in part, 
to the further significant investments made in the first quarter but also to the 
increase in working capital caused by the higher inventories in the Mechanical 
Engineering Division. Nevertheless, the main financial indicators were substantially 
unchanged compared to 31 December 08: Q1 09 D/E of 1.5x vs FY 08 D/E of 1.4x 
and Q1 09 D/EBITDA of 2.0x vs FY 08 D/EBITDA of 1.9x. We believe the situation 
is sound considering the strong cash-flow generation. 

 Valuation - the comparison between the equity valuation obtained using the DCF 
model (EUR 744.0m, the equivalent of a fair value of EUR 11.60 per share) and the 
range obtained using the multiple comparison (EUR 703.3m/759.0m, the equivalent 
of a fair value between EUR 10.99 and 11.86 per share) reveals that the two 
methods provide consistent results. 

 Though the stock has risen by 15.3% since the Q1 09 results, it has largely 
underperformed the FTSE ITALY ALL-SHARE Index by -13.9% YTD. Therefore we 
believe that the stock price could further rise since it does not currently fully factor 
in the group’s stability despite the slowdown in the reference industries at a world 
level and the strong potential drivers due to the new potential contracts thanks to 
the current important negotiations. Those orders could reasonably accelerate future 
expansion as of 2010 and lead to further material valuation upside. 

 Based on the foregoing consideration, we confirm our Buy recommendation and we 
have set a target price of EUR 11.60 per share, thus an upside of above 28.0% on 
the current share price. So we suggest buying the stock on weaknesses. 

Analyst: Paola Saglietti +39 02 4344 4287 paola.saglietti@bancaakros.it 
     
 



 

Trevi

 

 
Page 2

 

 

 

 

CONTENTS 
Investment Case ......................................................................................... 3 

Q1 09 Results .............................................................................................. 4 

Work Portfolio 5 

Specific actions for specific situations (by division) .............................. 6 

TREVI – Foundation service division 6 

SOILMEC – Foundation equipment 7 

DRILLMEC – Oil & gas drilling rigs 8 

PETREVEN – Oil drilling service division 9 

Risks .......................................................................................................... 10 

Sound financial structure despite the increase in NWC ....................... 11 

2009-2011 estimates................................................................................. 13 

Valuation.................................................................................................... 14 

DCF valuation 14 

SOP based on a peer multiples comparison for each group division 16 

Trevi vs Bauer 18 

Comparison between the DCF and SOP valuation 19 

Conclusion ................................................................................................ 19 

 



 

Trevi

 

 

 
Page 3

 

Investment Case 
 Q1 09 results decidedly higher than our forecast 

Q1 09 sales were up 23.2% Y/Y to EUR 289.2m and EBITDA grew by 25.1%, both well 
above our estimates. These positive results have been reached thanks to the strong growth 
of Drillmec (drilling Equipment, +51.2% Y/Y vs Akros estimates +12.5% Y/Y) Trevi 
(foundation work, +33.4% Y/Y vs Akros estimates +26.0% Y/Y); Petreven also recorded a 
very good performance (drilling service, +61.8% Y/Y vs Akros estimates +6.4% Y/Y); while 
Soilmec (foundation equipment) decreased by 19.5% (vs Akros estimates -32.0%). 

 Good visibility on 2009 thanks to the strong order book 
Not only did the group show a strong order book at the beginning of the year (EUR 1,109m 
in Dec 08, up by 56.4% on 2007) but, despite the fall in the economy in the first three 
months of the year, it continued to obtain new orders (the order book was EUR 901.7m in 
March 09, +8.5% compared to Q1 08 and has been giving visibility for the future that 
exceeds both the company’s historic average and that of the sector). Therefore, in spite of 
the difficult scenario in this highly cyclical industry, we believe that FY 09 sales should 
increase further on the previous year and FY 09 profitability should still be quite strong.  

There have been none of the feared cancellations of big orders. Drilling division: all the 
large orders have been confirmed (IRAQ: 14 conventional oil drilling rigs to be delivered by 
Sept 09 + 6 conventional oil drilling rigs to be delivered by the end of 09, total amount  
USD 309m. SAUDI ARABIA: the first part of the contract for the supply, over a period of 3 
years, of HH model drilling rigs for a value of USD 100m will be delivered by 09). 
Foundation division: the main orders are ongoing (3 big contracts obtained from the US 
Army last year for the waterproofing of three dams, the contract extension of Algiers 
underground and some significant contracts obtained in Angola, Nigeria and the Ivory 
Coast). 

 Sound prospect for 2010 
In spite of the current global economic crisis, we believe that thanks to the long-term orders 
obtained in 08 and to the significant strategic actions carried out in the first part of 09, the 
group is “laying the foundations” for further development in 2010:  

1) TFI bought 3 small companies in  the foundation sector (EUR 24m of total investment) 
last February to gain a foothold in three key areas: a) SAUDI ARABIA (entering a country in 
which the group is already present in the drilling sector and which shows very good growth 
prospects in the infrastructure and construction sectors for the coming years);  
b) COLUMBIA/PANAMA/PERU’(reinforcing its presence in South America and turning the 
company, also thanks to the Panama subsidiary, into a strong local player that can take part 
in the Panama Canal expansion work); c) USA-Mid West (access to a new region for the 
group, given that Mr Obama's stimulus package should support infrastructure spending);  

2) based on the management’s statements, the negotiations for significant new potential 
contracts are ongoing: thanks to these further potential big orders the group’s order book 
could reach a value of over EUR 1,000m by the end of the year, ensuring good  visibility for 
2010.  

 Sound financial structure 
The group shows a solid financial structure: Q1 09 net debt was EUR 415.4m, 29.0% higher 
than in December 2008; this was due, in part, to further significant investments made in the 
first quarter but also to the increase in working capital caused by higher inventories in the 
Mechanical Engineering Division. Nevertheless, the main financial indicators were 
substantially unchanged compared to 31 December 08: Q1 09 D/E of 1.5x vs FY 08 D/E of 
1.4x and Q1 09 D/EBITDA of 2.0x vs FY 08 D/EBITDA of 1.9x. We believe the situation is 
sound considering the strong cash-flow generation. 
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Q1 09 Results 
The company’s Board of Director approved the Q1 09 results on 15th May. Q1 09 sales 
were up 23.2% Y/Y to EUR 289.2m and EBITDA grew by 25.1%. 

TREVI GROUP: Revenues and EBIT margin trend 
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More in detail: 

These positive results have been reached thanks to the strong growth of Drillmec (drilling 
Equipment, +51.2% Y/Y vs Akros estimates +12.5% Y/Y) Trevi (foundation work, +33.4% 
Y/Y vs Akros estimates +26.0% Y/Y); Petreven also recorded very good performance 
(drilling service, +61.8% Y/Y vs Akros estimates +6.4% Y/Y) while Soilmec (foundation 
equipment) decreased by 19.5% (vs Akros estimates -32.0%). 

 

Q1 09 Sales breakdown by division Q1 09 Sales breakdown by geographical area 
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TREVI GROUP: Q1 09 results 

 Q1 08a Q1 09a %Chg 
Sales 234.3 289.2 +23.2% 
EBITDA 41.1 51.4 +25.1% 
%  margin 17.5% 17.8%  
EBIT 33.2 39.3 +18.5 % 
%  margin 14.2% 13.6%  
Source: Company data 

 

Work Portfolio 

Not only did the group show a strong order book at the beginning of the year (EUR 1,109m 
in Dec 08, up by 56.4% on 2007) but, despite the fall in the economy in the first three 
months of the year, it continued to obtain new orders (the order book was EUR 901.7m in 
March 09, +8.5% compared to Q1 08 and has been giving visibility for the future that 
exceeds both the company’s historic average and that of the sector).  

Furthermore, based on the management’s statements, the negotiations for significant new 
potential contracts are ongoing: thanks to these further potential big orders, the group’s 
order book could reach over EUR 1,000m by the end of the year, ensuring good visibility for 
2010. 

TREVI GROUP: Order Portfolio trend 
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Specific actions for specific situations (by division) 

 

TREVI – Foundation service division 

2009 results will be sustained by a rich order book: the division’s order book at the end 
of 2008 was around EUR 632m, up by 81.9% compared to the end of 2007, thanks to the 
significant orders acquired mainly in the second part of 2008. The main contracts are 
ongoing (3 big contracts obtained from the US Army last year to waterproof three dams, the 
contract extension of the Algiers underground and some significant contracts obtained in 
Angola, Nigeria and the Ivory Coast). Besides, the order intake of the foundation work 
division continued to show a positive trend in Q1 09: the foundation and drilling service 
division’s order book was EUR 611.9m compared to the total order book of the group of 
EUR 901.7m at the end of March 09. 

2010 world infrastructure needs to re-ignite the economy: thanks to the significant 
strategic actions carried out by the group in the last 6/9 months, the group is “laying the 
foundations” for further development in 2010, which will be sustained by: 1) part of the 
previously described large foundation work projects will be realized in 2010; 2) Trevi, which 
is already present in the USA in the foundation work sector thanks to three important 
contracts with the US Army Corps of Engineers and to some important projects in the north 
of the country, could benefit from Mr Obama's stimulus package should support 
infrastructure spending; 3) the last two acquisitions realised in Saudi Arabia and Columbia. 

- Arabian Soil Contractor (Saudi Arabia), FY 08 revenues of USD 15m: thanks to this 
acquisition Trevi, which has already signed through Drillmec an important contract in the 
drilling sector in this country, enters the Saudi Arabian market where significant economic 
growth is forecast for the coming years, starting to grow at the end of 2009, but significantly 
increasing during 2010/2011 (the government approved several projects at the end of 2008 
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in the following sectors: energy, infrastructures, oil and gas, petrochemical and 
manufacturing; the total allocated amount is around USD 540m); 

- Galante S.A. (Columbia, Peru, the Dominican Republic, Panama), FY 08 revenues of 
around USD 10m: through this acquisition Trevi has reinforced its presence in South 
America, in areas characterised by expected high potential growth for the future and ahead 
of the Panama Canal expansion work (we remind investors that the winner out of the 3 
consortiums taking part of the tender offer should be appointed next July); 

Further potential drivers: the group has been participating in some tender offers (e.g. the 
waterproofing of dams in the USA, the beginning of the infrastructure work delivered by 
Cipe and some new projects for motorways in Italy). Furthermore, if the infrastructure plans 
aimed at re-launching the economy in several countries should be realised, we cannot rule 
out that Trevi could win a role in the bigger and more complex infrastructure projects in the 
coming months (potential positive effects of these tenders are not included in our 
estimates). 

The following table is a summary of our forecasts. 

TREVI (Foundation services) – 2009-11 forecasts 

  2008 2009e 2010e 2011e 
Sales 456.1 499.9 542.0 551.5 
%Chg +27.5% 9.6% 8.4% 1.8% 
EBITDA 76.6 80.7 85.6 82.7 
EBITDA% 16.8% 16.2% 15.8% 15.0% 
Source: BANCA AKROS estimates 

SOILMEC – Foundation equipment 

2009 results will be negatively impacted by the crisis: this division is the worst to be hit 
by the crisis in 2009: the division’s order book at the end of 2008 was around EUR 66.5m, 
down by 21.8% compared to the end of 2007 and the order book’s visibility decreased from 
5-6 months to 2-3 months (we expect negative sales growth of around -23% Y/Y); 
nevertheless, the management is confident that the EBITDA margin could decrease only 
from around 13% to around 11% thanks to an increase in outsourcing.  

2010 is still a year “to build on”: an initial positive sign of potential recovery, as of the end 
of 2009, but significantly increasing in 2010, arrived from the Orlando trade fair in the USA 
where the group recorded some equipment sales driven by Obama's stimulus package, 
which is aimed at supporting infrastructure spending; given the management’s statements, 
we believe that this slight sales recovery could continue in the coming months, also in other 
countries where the governments projected infrastructure plans are aimed at re-launching 
the economy and could sustain the division’s sales in 2010. 

Further drivers to support the division’s revenues starting from 2010: 1) new models and 
technologies: Soilmec unveiled 6 new models of foundation rigs at the Intermat (the 
specialised fair in Paris); besides, all the last generation foundation rigs are equipped with a 
remote control system in order to grant better client assistance; 2) network and 
manufacturing area widening: in 2008 Soilmec opened new subsidiaries in Germany, 
Australia, Saudi Arabia and India in order to widen its worldwide presence; it enlarged the 
plants in Italy in order to improve the efficiency of the production process; 3) Watson Inc. 
acquisition in the USA (FY 08 revenues over USD 30m): thanks to this operation, Soilmec 
acquired a local company (Mid-West and South USA) producing complementary machines 
for foundation work; therefore it has increased its product range, widened its presence in 
the southern part of the USA and will make the most of Obama’s stimulus package, for 
which US companies will be the most recipient. 
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The following table is a summary of our forecasts. 

SOILMEC (Foundation equipment) – 2009-11 forecasts 

  2008 2009e 2010e 2011e 
Sales 319.4 245.9 250.9 263.4 
Ch% 13.7% -23.0% 2.0% 5.0% 
EBITDA 42.2 24.6 28.4 33.7 
EBITDA% 13.2% 10.0% 11.3% 12.8% 

Source: BANCA AKROS estimates 

DRILLMEC – Oil & gas drilling rigs 

2009 results will be sustained by a very strong order book: the division’s order book at 
the end of 2008 was worth around EUR 299.4m, up by 83.6% compared to the end of 2007, 
thanks to the large orders acquired in 2008. The main orders are: 1) IRAQ - 14 conventional 
oil drilling rigs to be delivered by Sept 09 + 6 conventional oil drilling rigs to be delivered by 
the end of 09 (total amount USD 309m); 2) SAUDI ARABIA - the first part of the contract for 
the supply, over a period of 3 years, of HH model drilling rigs for a value of USD 100m will 
be delivered by 09. 

New contracts for 2010 could be driven by a recovery in the economy in H2: in the 
event there is a recovery in the oil price of around USD 60-70 pb, considering the break-
even point for the oil companies’ budgets, the oil companies should once again begin to 
invest in new rigs as projected in the past few years in order to meet an increase in oil 
demand (to date, there are several forecasts of a strong increase in the oil demand starting 
from 2013-2015). In confirmation of the foregoing consideration, the Saudi Arabian oil 
minister declared at the end of May that, if there are no new investments in new oil wells in 
order to expand the current oil production capacity, we will witness a new oil price hike in 
the next 2/3 years. 

Given the group’s continuous negotiations with oil companies, we believe that 2010 results 
should benefit from new potential contracts in the second half of 2009. Lastly, it is important 
to highlight that in addition to the traditional oil markets there are new areas, especially in 
Africa (e.g. Congo, Angola, Equatorial Guinea), beginning to invest in the oil industry and 
that the oil analysts expect to show interesting growth rates in the next few years.  

The following table is a summary of our forecasts. 

DRILLMEC (Oil & gas drilling rigs) – 2009-11 forecasts 

  2008 2009e 2010e 2011e 
Sales 287.8 340.5 343.2 374.1 
Ch% 48.3% 18.3% 0.8% 9.0% 
EBITDA 36.3 41.2 39.8 48.6 
EBITDA% 12.6% 12.1% 11.6% 13.0% 

Source: BANCA AKROS estimates 
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PETREVEN – Oil drilling service division 

Stable results granted by long-term contracts: this division is characterised by stable 
sales and profitability driven by long-term contracts signed in the past few years. Since 
2008, Petreven has been providing oil services through 10 rigs in South America; therefore 
we estimate that the company will be able to reach results in 2009 and 2010 that are almost 
in line with the past year (we remind investors that the trend in the daily rates is not linked to 
the oil price, but Petreven operates using daily rates fixed by the contracts, so the clients 
cannot reduce their payments without first negotiating with Trevi group). 

Further potential drivers could be the contract the company will sign for new drilling services 
in South America and in Saudi Arabia in the second part of the year, with positive effects on 
the division’s results in 2010. 

A relatively “defensive” business division: we can consider Petreven as a relatively 
“defensive” division for a company that operates in a cyclical sector thanks to the specific 
features of its business model: 1) fixed daily rates (as mentioned above); 2) high 
technological know-how (even if in a sustained period of weak oil demand and low oil 
prices, the oil majors will stop the more obsolete plants rather than stop more modern plants 
like Trevi group’s HH rigs, which are completely automated; we remind investors that the 
HH plants have an average 30% increase in drilling performance and an average 30% 
reduction in drilling costs compared to traditional rigs). 

Further potential drivers:  
In spite of the delay in the acquisition of new drilling services in the first few months of the 
year, based on the ongoing negotiations confirmed by the management, Trevi group should 
sign some contracts for new drilling services in South America and in Saudi Arabia in the 
second part of the year, with positive effects on the division’s 2010 results: 1) based on a 
memorandum of understanding signed in Saudi Arabia at the end of 2007, Drillmec should 
supply some HH model hydraulic drilling rigs in the coming future (and in the provided 
timeframe); therefore, we expect, based on a previous agreement, a joint-venture to be  
signed between Petreven and a local partner participated by Saudi Aramco (the local 
national oil service company) to use the plants for oil services in the second part of the year; 
2) after a slowdown in the negotiations with Repsol YPF group in Argentina in 2008, 
Petreven is expected to sign a contract with YPF in Argentina in the second half of the year 
in order to operate the drilling services of the five rigs Drillmec delivered to YPF based on a 
contract signed at the end of 2007. We highlight that these two potential contracts are not 
factored into our estimates. 

The following table is a summary of our forecasts. 

PETREVEN (Drilling services) – 2009-11 forecasts 

  2008 2009e 2010e 2011e 
Sales 64.9 67.9 67.9 73.0 
%Chg +39.3% 4.6% 0.0% 7.5% 
EBITDA 16.0 16.6 16.6 17.8 
EBITDA% 24.7% 24.4% 24.5% 24.5% 
Source: BANCA AKROS estimates 
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Risks 
Given the features of the reference sector (cyclicity, high technological know-how, long term 
market growth rates, new potential in emerging markets, few specialised players…) and the 
company’s peculiarities (business model, strong reliability thanks its strong track record, 
growth strategy, global presence,…), Trevi offers investors moderate risk. 

The risk factors that could restrain the group from reaching its targets are: 

 potential further strong worsening of the crisis (a worse-than-expected macroeconomic 
downturn in developed markets and a stronger-than-forecast  slowdown in emerging 
markets could affect the group's overall business); 

 potential failure or delay in the order book (a sudden slowdown in emerging economies 
and longer-than expected US stagnation could entail a strong drop in the group’s order 
book); 

 business cyclicality (the group’s business areas are closely linked to the trend in 
investments by the construction and building sectors and by the oil sector); 

 postponement of the governments projected infrastructure plans aimed at re-launching 
the economy and of new investments by oil companies (these two factors will negatively 
impact 2010 results, consequently we may have to revise our estimates). Therefore, in 
our opinion, it is important to monitor that the group announces new contracts thanks to 
the current negotiations in the next few months; 

 currency risks (job order revenues are realized in local currency in the various countries 
and  are covered by costs in the same currencies; however, any weaknesses on the 
local currencies could weigh heavily on the group’s results. Besides, the equipment 
division, Soimec and Drillmec, shows a USD exposure of around 30% of total sales); 

 potential increase in competitiveness among the current players  (Trevi could lose some 
of its competitive advantage, especially in the equipment sector, if rivals develop new 
technologies that are better than Trevi’s); 

 potential entry into new market (the company might enter a new market in which the 
real growth is lower than expected). 
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Sound financial structure despite the increase in NWC  

 Balanced capital structure  
Net debt recorded a significant increase: EUR 322.1m at the end of 2008, higher than the 
EUR 142.6m recorded at the end of the previous year. This high increase is mainly due to 
the strong increase in NWC and the group’s capital expenditure (in particular due to little 
acquisitions and to higher investments in new machines for two service divisions: Trevi and 
Petreven) which offset the significant growth in profitability (’08 Debt/EBITDA at 1.94x). 

Changes in NFP (EUR m) 
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162.6 160
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Source: Company presentation 

 

As previously pointed by the management, Net Debt further increased in Q1 09 compared 
with the end of last year. Net Debt was EUR 415.4m at the end of March, 29.0% higher than 
in December 2008; this was due, in part, to further significant investments made in the first 
quarter but also to the increase in working capital caused by higher inventories in the 
Mechanical Engineering Division. 

 Sustainable debt structure in spite of an increase in NWC 
We highlight that the above mentioned strong increase in NWC and in Net Debt is 
temporary. Despite the significant slowdown in Soilmec’s sales in the first few months of the 
year, the management has decided to complete the production of new foundation machines 
for which the components were already acquired, with a consequent worsening of NWC and 
NFP in Q1 09. This trend should continue also in Q2 09, while in the second part of the year 
the inventory is expected to begin to decrease, and thus also Net Debt. The management is 
confident the current stock level will fall over the next 12 months. Given the management’s 
statements, we forecast lower debt in the second half of 2009 (we estimate FY 09e Net 
Debt around EUR 355.6m). 

We believe that, thanks to the group’s stability and the wide geographical and business 
diversification, Trevi will be able to sustain an increase in NWC in the near future owing to: 

• quite good profitability in 2009e, despite the economic slowdown: 09 EBITDA margin 
should decrease by 1% and 2% (our FY 09e EBITDA margin is 14.1%, lower than the  
FY 08 EBITDA margin of 15.6%); 

• a decrease in capital expenditure (from around EUR 117m in 2008 to around EUR 78m in 
2009); 
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• a sound financial situation: 

- last year the management renewed and extended medium/long term borrowing for  
EUR 130m (currently the medium/long-term debt is 68% of the total debt); 

- the average duration of the debt is currently around 3 years (in 2009 Trevi has to 
reimburse only annual instalments for a total of EUR 35m; the total prime loan will 
mature in 2011 for a total of EUR 70m); 

- low cost of debt: the current interest rate the group is paying is equal to the Euribor rate 
at 3/6 months plus a spread in a range of 0.50-1.50 basis points. 

 Low interest risk 
The group policy is to enter into variable rate funding agreements and then to evaluate the 
need to cover the interest rate risk by switching the exposure from a variable rate to a fixed 
rate. To do this the group has taken out interest rate swap contracts whereby the group 
agrees to exchange, at determined intervals, the difference between the fixed rates and the 
variable rates calculated on a pre-determined notional capital. 

Taking into account the effect of these contracts, at 31st December 2008 around 17% of 
group financing was at a fixed rate. 

 No risk of breaching covenants 
The group’s solid financial structure and the good cash flow generation have enabled the 
group to comply with the convertible bond loan covenants: 

- FY 08 Debt/EBITDA was 1.9x and  Q1 09 D/EBITDA of 2.0x compared to the covenants’ 
target Debt/EBITDA of 3.5x; 

- FY 08 Debt/Equity was 1.4x and Q1 09 Debt/Equity of 1.5x compared to the covenants’ 
target Debt/Equity of 2.5x. 

We believe that these covenants will be complied with also in 2009: 

- FY 09e Debt/EBITDA should be around 2.2x; 

- FY 09e Debt/Equity should be around 1.2x. 
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2009-2011 estimates 
2009: based on the reasons explained in the paragraphs above and the resilient Q1 09 
results, we believe that in 2009 the group will realise low growth in terms of sales and the 
profitability should still be quite strong despite the expected pressure on margins.  

2010: if the current negotiations, as mentioned above, lead to new contracts, we believe 
that Trevi group could reach a FY 09 order book of over EUR 1,000m and consequently 
could realize further low sales growth in 2010 and maintain the group’s profitability in line 
with 2009. 

2011: thanks to the widening of its worldwide presence, to an expected stronger economic 
recovery, to the new launched products and to the last few strategic acquisitions, we 
estimate that Trevi group will start to grow again and will progressively increase profitability 
as of 2011. 

Based on these considerations and on given estimates for each division, we summarise our 
forecasts in the following table. 

TREVI GROUP:  2009-2011 forecasts 

PROFIT & LOSS (EUR m) 2008 2009e %Chg 2010e %Chg 2011e %Chg 
Sales 1,069.2 1,154.3 +8.0% 1,204.0 +4.3% 1,264.1 +5.0% 
EBITDA 166.3 163.1 -1.9% 170.4 +4.5% 183.0 +7.4% 
EBITDA margin 15.6% 14.1%  14.2%  14.5%  
Depreciation & amortization (32.4) (38.6)  (36.5)  (38.1)  
EBIT 127.6 120.3 -5.7% 129.8 +7.8% 140.7 +8.4% 
EBIT margin 11.9% 10.4%  10.8%  11.1%  
Net financial income(charges) (17.2) (21.0)  (21.5)  (22.1)  
Non Recurrent  items 0.0 0.0  0.0  0.0  
Pre-tax profit 109.2 100.9 -7.6% 108.2 +7.2% 118.6 +9.6% 
Taxes (31.8) (32.3)  (34.6)  (37.9)  
Tax rate 29.1% 32.0%  32.0%  32.0%  
Minorities (2.7) (2.7)  (2.7)  (2.7)  
Net profit 74.7 65.9 -11.7% 70.9 +7.5% 77.9 +9.9% 

Source: BANCA AKROS estimates 

Our estimates do not include any relevant acquisitions in strategic markets or significant 
new orders since an external observer has low visibility on extraordinary operations or the 
possibility of winning important tenders. 

Trevi group remains a good cash generator; in fact, the deep worsening in free cash flow 
generation (from EUR 62m in 2007 to EUR -155.2m in 2008) was due to the strong change 
in NWC and the high investments, while the operating cash flow (EBIT + D&A) improved by 
27% Y/Y (from EUR 126m in 2007 to EUR 160m in 2008). 

Though 2009 and 2010 will be difficult years, cash flow generation will remain strong in the 
coming years, especially thanks to a progressive recovery in profitability. Based on our 
estimates, the net debt should slowly decrease from EUR 355.6m in 2009e to EUR 284.5m 
by 2011e. 
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TREVI GROUP:  Cash flow model (EUR m) 

 2008 2009e 2010e 2011e 
Net Profit (reported) + Minorities 77.3 68.6 73.6 80.6 
Non cash items 38.7 42.8 40.7 42.3 
Cash Flow 116.1 111.4 114.2 122.9 
Change in Net Working Capital -155.4 -51.6 -0.6 -9.8 
Capex -117.0 -78.0 -70.0 -70.0 
Operating Free Cash Flow (OpFCF) -156.3 -18.1 43.6 43.1 
OpFCF yield -16.8% -1.95% 4.70% 4.64% 
Net Financial Investment 0.0 0.0 0.0 0.0 
Dividends -6.4 -7.7 -3.8 -3.8 
Others (incl.Capital Increase) -17.4 -6.9 -3.9 -4.1 
Free Cash Flow  -180.1 -32.7 35.9 35.2 
Net Debt 322.9 355.6 319.7 284.5 
Debt / Equity  1.4x 1.2x 0.9x 0.7x 
Debt / Ebitda 1.9x 2.2x 1.9x 1.6x 

Source: BANCA AKROS estimates 

 
Valuation 
Our valuation of Trevi Group is based on a DCF Model and on the SoP (Sum-of-the-
parts) valuation based on the group’s four divisions (peer multiple comparison).  

Furthermore, we are also presenting a comparison based on the 2009e and 2010e P/E 
adj with the German competitor Bauer (soil foundation sector). 

DCF valuation 
In light of our estimates for each division in the previous paragraphs, and based on our DCF 
model, we come to a fair value of EUR 11.60 per share, reflecting an upside of around 28% 
on the current share price. 

We have run our DCF analysis based on the following assumption: 

• Sales and profitability forecast: a) for the period 2009/2011e we assume the estimates 
given in the previous paragraphs; b) for the period 2012/2013e, we estimate a sales 
CAGR of  3.8%, as the growth average for each sector division is characterized by 
various growth rates; c) in terms of long-term forecasts, we assume a stable EBIT 
margin at 11.3%. 

• A WACC calculated by assuming: a) a risk-free rate of 4.5% and a market risk premium 
of 4.0%; b) a target capital structure with debt covering 31.0% of net capital employed;  
c) a beta at 1.40. 

• A terminal growth rate of 1.0%.  
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Our assumptions are shown in the following tables. 

TREVI GROUP:  WACC calculation 

Risk free rate 4.50% 
Beta 1.40 
Mkt risk premium 4.00% 
Cost of Equity 10.10% 
% equity 69.0% 
Cost of Debt (gross) 5.20% 
Tax rate 32.00% 
Cost of Debt (net) 3.54% 
% debt 31.0% 
WACC 8.07% 
Source: BANCA AKROS estimates 

TREVI GROUP: Free Cash Flow projection (EUR m) 

 2009e 2010e 2011e 2012e 2013e 
EBITA 120.3 129.8 140.7 149.9 154.3 
Taxes -38.5 -41.5 -45.0 -48.0 -49.4 
Tax rate 32.0% 32.0% 32.0% 32.0% 32.0% 
NOPLAT 81.8 88.2 95.6 101.9 104.9 
Depreciation & other provisions 42.8 40.7 42.3 42.9 45.2 
Operating Cash Flow 124.6 128.9 137.9 144.8 150.1 
Capex -78.0 -70.0 -70.0 -65.0 -60.0 
Change in Net Working Capital -51.6 -0.6 -9.8 -12.8 -4.2 
Free Operating Cash Flow (FOCF) -4.9 58.3 58.2 67.0 85.9 
Source: BANCA AKROS estimates 

TREVI GROUP: DCF analysis 

Perpetual Growth Rate 1.00% 
WACC 8.07% 
Terminal Value 1,373.1 
Discounting Rate of Terminal Value 0.63 
Discounted Terminal Value 866.8 
Cumulated DFOCF 199.9 
Financial Assets as of 31/12/08 31.8 
Enterprise Value (EUR m) 1,098.5 
Net Financial Debt as of 31/12/08 (EUR m) (322.9) 
Minorities market value (EUR m) (31.6) 
Equity Value (EUR m) 744.0 
Value per share (EUR) 11.63 
Source: BANCA AKROS estimates 

Since the order book and the NWC trends, regarding in particular the equipment division, 
are the main issues that will impact the NFP in the coming years, based on our sensitivity 
analysis considering a WACC range between 6.55% and 9.55% and a perpetual growth 
rate of 1.0%, we have reached, using our DCF model, a fair value in a range from EUR 9.27 
to EUR 15.32 per share. 
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DCF sensitivity table (EUR) 

Terminal growth rate (g) 
WACC 

0.25% 0.50% 0.75% 1.00% 1.25% 1.50% 1.75% 
6.55% 13.27 13.90 14.58 15.32 16.14 17.03 18.02 
7.05% 12.15 12.69 13.27 13.90 14.58 15.32 16.14 
7.55% 11.19 11.66 12.15 12.69 13.27 13.90 14.58 
8.05% 10.35 10.76 11.19 11.66 12.15 12.69 13.27 
8.55% 9.61 9.97 10.35 10.76 11.19 11.66 12.15 
9.05% 8.96 9.27 9.61 9.97 10.35 10.76 11.19 
9.55% 8.37 8.66 8.96 9.27 9.61 9.97 10.35 

Source: BANCA AKROS estimates 

SOP based on a peer multiples comparison for each group division 

Our SOP valuation, based on a peer multiple comparison for each group division, shows an 
Equity Value between EUR 703.3m and EUR 759.0m (the equivalent of a Fair Value 
between EUR 10.99 and 11.86 per share), calculated on EV/EBITDA multiple for 2009e and 
2010e. 

In particular, each division (Foundation Services, Foundation Rigs, Drilling Rigs, Drilling 
Services) is valuated through a specific group of peer multiples. 

TREVI (Foundation works): peer multiples (as of 02 June 2009) 

 09e EV/EBITDA 10e EV/EBITDA 
BAUER 5.1x 5.1x 
VINCI 7.0x 7.0x 
KELLER 4.6x 4.9x 
BILFINGER & BERGER 6.6x 6.5x 
AVERAGE 5.8x 5.9x 

Source: Facset data and BANCA AKROS estimates 

DRILLMEC (oil & gas drilling rigs): peer multiples (as of 02 June 2009) 

 09e EV/EBITDA 10e EV/EBITDA 
NATIONAL OILWELL 5.4x 5.5x 
COOPER CAMERON CORPORATION 8.6x 7.7x 
TENARIS 7.3x 7.2x 
SOCOTHERM 8.0x 7.6x 
AVERAGE 7.3x 7.0x 

Source: Facset data and BANCA AKROS estimates 

PETREVEN (Drilling services): peer multiples (as of 02 June 2009) 

 09e EV/EBITDA 10e EV/EBITDA 
SAIPEM 7.9x 8.0x 
PRECISION DRILLING 5.2x 3.9x 
TRANSOCEAN 5.6x 5.0x 
PRIDE INTERNATIONAL 6.5x 7.3x 
AVERAGE 6.3x 6.0x 

Source: Facset data and BANCA AKROS estimates 



 

Trevi

 

 

 
Page 17

 

SOILMEC (Foundation equipment): peer multiples (as of 02 June 2009) 

 09e EV/EBITDA 10e EV/EBITDA 
CATERPILLAR 9.8x 7.8x 
BAUER 5.1x 5.1x 
ATLAS COPCO 10.3x 10.5x 
AVERAGE 8.4x 7.8x 

Source: Facset data and BANCA AKROS estimates 

TREVI GROUP: SOP on 2009e EV/EBITDA multiples (EUR m) 

Brand EV 09 EV/ EBITDA 
09e EBITDA 

Division 
% on Group 

EBITDA 
09e EBITDA 

margin 
Foundation works 471.4 5.8x 80.7 49% 16.2% 
Drilling services 104.9 6.3x 16.6 10% 24.4% 
Drilling Equipement 301.7 7.3x 41.2 25% 12.1% 
Foundation equipment 206.3 8.4x 24.6 15% 10.0% 
Total 1,084.3  163.1 100%  
Net debt 09e (349)     
Minorities (31.6)     
Equity Value (SOP) 703.3     
Sh. Outs. 64,000     
FAIR VALUE 10.99     
Source: Facset and BANCA AKROS estimates 

TREVI GROUP: SOP on 2010e EV/EBITDA multiples (EUR m) 

Brand EV 10 EV/ EBITDA 
10e EBITDA 

Division 
% on Group 

EBITDA 
10e EBITDA 

margin 
Foundation works 504.1 5.9x 85.6 50% 15.8% 
Drilling services 100.6 6.0x 16.6 10% 24.5% 
Drilling Equipement 187.6 7.0x 39.8 23% 11.6% 
Foundation equipment 221.2 7.8x 28.3 17% 11.3% 
Total 1,104.5  170.4 100%  
Net debt 10e (314)     
Minorities (31.6)     
Equity Value (SOP) 759.0     
Sh. Outs. 64,000     
FAIR VALUE 11.86     
Source: Facset and BANCA AKROS estimates 
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Trevi vs Bauer 

Based on 09e and 10e P/E adj multiples, we are also presenting a comparison with Bauer, 
a German listed group often considered the most similar peer to Trevi group.  

As shown in the following table, at the current price Trevi is trading at slightly higher 
multiples than Bauer’s. 

TREVI vs BAUER 

 09e P/E adj 10e P/E adj 
Trevi 8.8x 9.5x 
Bauer 8.7x 9.3x 
Premium / (discount) 1.1% 2.2% 

Source: BANCA AKROS estimates as of 2nd June 2009 

In our opinion, this difference is justified for the following reasons: 

- Considering the soil foundation sector, Bauer boasts wider presence in western and 
eastern Europe compared to Trevi group; nevertheless, this area is showing low short-
term recovery visibility  while Trevi can boast a stronger presence in areas characterised 
by higher visibility and by material growth rates in H2 09e and in 2010e (e.g. Africa, not 
particularly impacted by the crisis; Middle East, driven by the strong expected investments 
in infrastructure planned by some governments (e.g. Saudi Arabia); the USA, driven by 
Obama's stimulus package to support infrastructure spending). 

- Considering the drilling sector, Bauer is not present in this market, which shows higher 
multiples compared to the soil foundation sector, while 35.4% of 09 Trevi sales are 
realised in this sector. 

Based on the foregoing considerations, we believe that Trevi group should trade at higher 
multiples compared to Bauer in order to factor in the drilling activity. 

 

TREVI GROUP: Relative strength vs Bauer  
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Comparison between the DCF and SOP valuation 

The comparison between the equity valuation obtained using the DCF model (EUR 744.0m) 
and the range obtained using the multiple comparison (EUR 703.3m / 759.0m) reveals that 
the two methods provide consistent results. 

TREVI GROUP: Comparison between different multiple valuations 

9 9.3 9.6 9.9 10.2 10.5 10.8 11.1 11.4 11.7 12

DCF

Peer multiple comparison

11.86

11.60

10.99

 
Source: BANCA AKROS 

We assume, as our reference equity valuation, that figure provided by the DCF model, 
which is EUR 744.0m; therefore we set a target price of EUR 11.60 per share, thus to an 
upside of around 28.0% on the current share price.. 

 

Conclusion 
In the light of the increase in the order book visibility and of the sound financial structure we 
believe that Trevi group should show good business resilience in the next two years. Even if 
the economy takes longer to recover than is thought, we believe Trevi group should be able 
to withstand the negative impacts of a further potential sales decrease and the pressure on 
the margins. 

It is important to highlight that there could be strong drivers for the stock price in the next 
few months owing to new contracts deriving from some current important negotiations.  
The benefits of these potential contracts are not included in our estimates. These orders 
could reasonably accelerate future expansion as of 2010 and lead to further material 
valuation upside. 

Though the stock has risen by 15.3% since the Q1 09 results, it has largely underperformed 
the FTSE ITALY ALL-SHARE Index by -13.9% YTD. Therefore we believe that the stock 
price could further rise since it does not currently fully factor in the group’s stability despite 
the slowdown in the reference industries at a world level. 

Based on the foregoing consideration, we confirm our Buy recommendation and we have 
set a target price of EUR 11.60 per share, thus an upside of around 28.0% on the current 
share price. So we suggest buying the stock on weaknesses. 
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Trevi: Summary tables 
PROFIT & LOSS (EURm) 2005 2006 2007 2008 2009e 2010e
Sales 507 642 837 1,069 1,154 1,204
Cost of Sales & Operating Costs (excl. Pers. Expenses) -357 -452 -623 -886 -831 -859
Personnel Expenses -94.0 -105 -122 -147 -160 -175
Non Recurrent Expenses/Income 0.0 0.0 0.0 0.0 0.0 0.0
EBITDA 55.3 85.6 134 166 163 170
EBITDA (adj.)* 55.3 85.6 134 166 163 170
D & A -26.6 -27.6 -30.1 -38.7 -42.8 -40.7
EBIT 28.7 58.0 104 128 120 130
EBIT (adj.)* 28.7 58.0 104 128 120 130
Net Financial Interest -9.0 -12.6 -17.0 -20.7 -21.0 -21.5
Other Financials 5.6 -5.1 -4.4 -1.3 1.6 0.0
Associates 0.0 0.0 0.0 0.0 0.0 0.0
Other Non Recurrent Items 0.0 0.0 0.0 0.0 0.0 0.0
Earnings Before Tax (EBT) 25.3 40.4 82.5 106 101 108
Tax -11.6 -14.7 -28.1 -31.8 -32.3 -34.6
Tax rate 45.8% 34.4% 32.7% 29.1% 32.0% 32.0%
Discontinued Operations 0.0 0.0 0.0 0.0 0.0 0.0
Minorities -0.9 -1.2 -2.0 -2.7 -2.7 -2.7
Net Profit (reported) 12.8 24.5 52.4 71.1 65.9 70.9
Net Profit (adj.) 12.8 26.8 55.8 74.7 65.9 70.9

CASH FLOW (EURm) 2005 2006 2007 2008 2009e 2010e
Cash Flow  from Operations before change in NWC 34.8 58.3 88.9 114 110 114
Change in Net Working Capital -5.3 -45.3 16.8 -155 -51.6 -0.6
Cash Flow from Operations 29.4 13.0 106 -41.6 58.3 114
Capex -28.0 -55.0 -44.0 -117 -78.0 -70.0
Net Financial Investments 0.0 0.0 0.0 0.0 0.0 0.0
Free Cash Flow 1.4 -42.0 61.7 -159 -19.7 43.6
Dividends 1.0 1.6 1.6 6.4 7.7 3.8
Other (incl. Capital Increase & share buy backs) 19.6 -9.4 -30.3 -27.9 -20.9 -12.5
Change in Net Debt 22.0 -49.8 33.1 -180 -33.0 35.0
NOPLAT 15.6 31.4 56.3 69.2 65.2 130

BALANCE SHEET & OTHER ITEMS (EURm) 2005 2006 2007 2008 2009e 2010e
Net Tangible Assets 169 192 207 292 335 369
Net Intangible Assets (incl.Goodw ill) 3.5 4.9 5.4 8.0 8.0 8.0
Net Financial Assets & Other 14.3 20.8 22.9 31.8 31.8 31.8
Total Fixed Assets 187 218 236 332 375 409
Net Working Capital 86.6 132 115 270 322 323
Shareholders Equity 97.2 122 156 226 285 352
Minorities Equity 4.8 5.4 7.0 8.9 9.1 9.2
Net Debt 126 176 143 323 356 320
Provisions 30.9 30.8 29.7 28.5 30.8 32.1
Other Net Liabilities or Assets 14.2 16.1 14.8 15.4 16.8 18.3
Net Capital Employed/Invested 273 350 351 602 697 731

GROWTH & MARGINS 2005 2006 2007 2008 2009e 2010e
Sales growth 36.1% 26.8% 30.3% 27.7% 8.0% 4.3%
EBITDA growth 32.8% 54.7% 56.6% 24.1% -1.9% 4.5%
EBITDA (adj.)* growth 32.8% 54.7% 56.6% 24.1% -1.9% 4.5%
EBIT growth 55.8% 102.1% 79.1% 22.8% -5.7% 7.8%
EBIT (adj)*growth 55.8% 102.1% 79.1% 22.8% -5.7% 7.8%
Net Profit growth 401.9% 108.8% 108.3% 33.8% -11.7% 7.5%
EPS adj. growth 401.9% 108.8% 108.3% 33.8% -11.7% 7.5%
DPS adj. growth 66.7% 0.0% 300.0% 20.0% -50.0% 0.0%
EBITDA margin 10.9% 13.3% 16.0% 15.6% 14.1% 14.2%
EBITDA (adj)* margin 10.9% 13.3% 16.0% 15.6% 14.1% 14.2%
EBIT margin 5.7% 9.0% 12.4% 11.9% 10.4% 10.8%
EBIT (adj)* margin 5.7% 9.0% 12.4% 11.9% 10.4% 10.8%  
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Trevi: Summary tables 
RATIOS 2005 2006 2007 2008 2009e 2010e
Net Debt/Equity 1.2 1.4 0.9 1.4 1.2 0.9
Net Debt/EBITDA 2.3 2.1 1.1 1.9 2.2 1.9
Interest cover (EBITDA/Fin.interest) 6.2 6.8 7.9 8.0 7.8 7.9
Capex/D&A 105.3% 199.5% 146.3% 302.3% 182.3% 172.2%
Capex/Sales 5.5% 8.6% 5.3% 10.9% 6.8% 5.8%
NWC/Sales 17.1% 20.5% 13.8% 25.3% 27.9% 26.8%
ROE (average) 14.7% 24.4% 40.1% 39.0% 25.8% 22.3%
ROCE (adj.) 6.0% 9.5% 17.2% 12.1% 9.8% 18.5%
WACC 8.3% 8.3% 8.3% 8.2% 7.7% 7.9%
ROCE (adj.)/WACC 0.7 1.2 2.1 1.5 1.3 2.4

PER SHARE DATA (EUR) 2005 2006 2007 2008 2009e 2010e
EPS (reported) 0.20 0.42 0.87 1.17 1.03 1.11
EPS (adj.) 0.20 0.42 0.87 1.17 1.03 1.11
BVPS 1.52 1.91 2.44 3.54 4.45 5.50
DPS 0.03 0.03 0.10 0.12 0.06 0.06

VALUATION 2005 2006 2007 2008 2009e 2010e
EV/Sales 0.9 1.4 1.2 0.8 0.9 0.8
EV/EBITDA 8.1 10.3 7.6 5.3 6.3 5.8
EV/EBITDA (adj.)* 8.1 10.3 7.6 5.3 6.3 5.8
EV/EBIT 15.6 15.2 9.8 6.9 8.5 7.6
EV/EBIT (adj.)* 15.6 15.2 9.8 6.9 8.5 7.6
P/E (adj.) 20.6 22.8 14.1 6.3 9.0 8.4
P/BV 2.7 5.0 5.0 2.1 2.1 1.7
Total Yield Ratio -0.6% -0.3% -0.8% -1.3% -0.6% -0.6%
EV/CE 1.7 2.7 3.1 1.6 1.5 1.4
OpFCF yield 11.1% 2.1% 13.5% -8.8% 9.8% 19.2%
OpFCF/EV 6.6% 1.5% 10.4% -4.7% 5.7% 11.5%
Payout ratio 12.5% 6.0% 11.5% 10.3% 5.8% 5.4%
Dividend yield (gross) 0.6% 0.3% 0.8% 1.3% 0.6% 0.6%

EV AND MKT CAP (EURm) 2005 2006 2007 2008 2009e 2010e
Price** (EUR) 4.1 9.5 12.3 7.4 9.3 9.3
Outstanding number of shares for main stock 64.0 64.0 64.0 64.0 64.0 64.0
Total Market Cap 264 611 784 471 592 592
Net Debt 126 176 143 323 356 320
o/w  Cash & Marketable Securities 0.0 0.0 0.0 0.0 0.0 0.0
o/w  Short Term Debt 0.0 0.0 0.0 0.0 0.0 0.0
o/w  Long Term Debt 0.0 0.0 0.0 0.0 0.0 0.0
Other EV components 58.3 92.9 94.1 92.0 80.8 78.9
Enterprise Value (EV adj.) 449 879 1,021 886 1,028 991
Source: Company, Banca Akros estimates. 

Notes
* Where EBITDA (adj.) or EBIT (adj.)= EBITDA (or EBIT) +/- Non Recurrent Expenses/Income
**Price (in local currency): Fiscal year end price for Historical Years and Current Price for current and forecasted years  
Company Description:
The Group operates in four different divisions. Foundation rigs: plants and rigs that are used for foundation engineering designed and
manufactured by SOILMEC. Foundation services: special foundations, soil consolidation for infrastructures such as bridges, railw ays,
dams, industrial systems and tunnels realized by TREVI through the rigs manufactured by Soilmec. Drilling rigs: drilling rigs that are
used for hydrocarbons, designed and manufactured by DRILLMEC. Drilling services: w ell drilling for the extraction of hydrocarbons
and for w ater research, realized by PETREVEN thanks to the use of drilling rigs manufactured by Drillmec. Besides, at the beginning of
the year the group constituted a new subsidiary, TREVI Energy, that w ill initially focus its activity on the development of offshore w ind
farms.  
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ESN Recommendation System 
The ESN Recommendation System is Absolute. It means that each stock is rated on the 
basis of a total return, measured by the upside potential (including dividends and capital 
reimbursement) over a 12 month time horizon. 

The ESN spectrum of recommendations (or ratings) for each stock comprises 5 categories: 
Buy, Accumulate (or Add), Hold, Reduce and Sell (in short: B, A, H, R, S).  

Furthermore, in specific cases and for a limited period of time, the analysts are allowed to rate 
the stocks as Rating Suspended (RS) or Not Rated (NR), as explained below. 

Meaning of each recommendation or rating: 

• Buy: the stock is expected to generate total return of over 20% during the next 
12 months time horizon 

• Accumulate: the stock is expected to generate total return of 10% to 20% 
during the next 12 months time horizon 

• Hold: the stock is expected to generate total return of 0% to 10% during the 
next 12 months time horizon. 

• Reduce: the stock is expected to generate total return of 0% to -10% during the 
next 12 months time horizon 

• Sell: the stock is expected to generate total return under -10% during the next 
12 months time horizon 

• Rating Suspended: the rating is suspended due to a capital operation (take-
over bid, SPO, …) where the issuer of the document (a partner of ESN) or a 
related party of the issuer is or could be involved or to a change of analyst 
covering the stock 

• Not Rated: there is no rating for a company being floated (IPO) by the issuer of 
the document (a partner of ESN) or a related party of the issuer 

 
Banca Akros Ratings Breakdown 

 
 

History of ESN Recommendation System 
Since 18 October 2004, the Members of ESN are using an Absolute Recommendation System 
(before was a Relative Rec. System) to rate any single stock under coverage. 
Since 4 August 2008, the ESN Rec. System has been amended as follow. 
• Time horizon changed to 12 months (it was 6 months) 
• Recommendations Total Return Range changed as below: 
 

 
 
 

 
BEFORE

-15% 0% 5% 15%
SELL REDUCE HOLD ACCUMULATE BUY

TODAY

-10% 0% 10% 20%
SELL REDUCE HOLD ACCUMULATE BUY

BEFORE

-15% 0% 5% 15%
SELL REDUCE HOLD ACCUMULATE BUY

BEFORE

-15% 0% 5% 15%
SELL REDUCE HOLD ACCUMULATE BUY

TODAY

-10% 0% 10% 20%
SELL REDUCE HOLD ACCUMULATE BUY

TODAY

-10% 0% 10% 20%
SELL REDUCE HOLD ACCUMULATE BUY
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Il presente documento è stato redatto da Paola Saglietti (socio AIAF) che svolge funzioni di analista presso Banca Akros SpA ("Banca 
Akros"), soggetto responsabile della produzione del documento stesso.  
Banca Akros è una banca autorizzata anche alla prestazione di servizi di investimento appartenente al Gruppo Bipiemme Banca Popolare di 
Milano (il “Gruppo”), ed è soggetta all’attività di direzione e coordinamento di Banca Popolare di Milano (la “Capogruppo”). La banca è 
iscritta all’albo delle Banche al n. 5328 ed è soggetta alla regolamentazione e alla vigilanza di Banca d’Italia e Consob. La banca ha prodotto 
il presente documento solo per i propri clienti professionali ai sensi della Direttiva 2004/39/CE e dell’Allegato 3 del Regolamento Intermediari 
Consob. Esso è distribuito dal giorno 3 giugno 2009. 
Banca Akros, ai sensi degli artt. 69 quater e quinquies del Regolamento Consob in materia di Emittenti, dichiara di non avere propri rilevanti 
interessi finanziari negli strumenti finanziari oggetto del presente documento ovvero rilevanti conflitti di interesse derivanti da rapporti con 
l’emittente detti strumenti finanziari (l’”Emittente”) ovvero, più in generale, derivanti da operazioni descritte nel presente documento. Banca 
Akros dichiara di non essere a conoscenza della sussistenza di rilevanti interessi finanziari e/o di rilevanti conflitti di interesse della 
Capogruppo nei confronti dell’Emittente.  
L’analista Paola Saglietti (socio AIAF), che ha redatto il presente documento, ha maturato una significativa esperienza presso Banca Akros 
e altri intermediari. L’analista e i suoi familiari non detengono Strumenti Finanziari emessi dall’Emittente, né svolgono ruoli di 
amministrazione, direzione o consulenza per l’Emittente, né l’analista riceve bonus, stipendi o altre forme di retribuzione correlate, 
direttamente o indirettamente, al successo di operazioni di investment banking.  
Banca Akros, nell’ultimo anno, ha pubblicato sulla società oggetto di analisi tre studi in data 18, 21 e 29 maggio 2009. 
La Banca rende disponibili ulteriori informazioni, ai sensi delle disposizioni Consob di attuazione dell’art. 114, comma 8 del D.Lgs 58/98 
(TUF) ed in particolare ai sensi dell’art. 69 quinquies, comma 2, del Regolamento Emittenti, presso il proprio sito internet (si veda 
http://bancaakros.webank.it/pdf/3-MktAbuse-DAF-sitointernet-conflitti-aggiornato.pdf). 
Le informazioni e le opinioni contenute in questo documento si basano su fonti ritenute attendibili. La provenienza di dette informazioni e il 
fatto che si tratti di informazioni già rese note al pubblico è stata oggetto di ogni ragionevole verifica da parte di Banca Akros. Banca Akros 
tuttavia, nonostante le suddette verifiche, non può garantire in alcun modo né potrà in nessun caso essere ritenuta responsabile qualora le 
informazioni alla stessa fornite, riprodotte nel presente documento, ovvero sulla base delle quali è stato redatto il presente documento, si 
rivelino non accurate, complete, veritiere ovvero corrette. 
Il documento è fornito a solo scopo informativo; esso non costituisce proposta contrattuale, offerta o sollecitazione all’acquisto e/o alla 
vendita di strumenti finanziari o, in genere, all’investimento, né costituisce consulenza in materia di investimenti. Banca Akros non fornisce 
alcuna garanzia di raggiungimento di qualunque previsione e/o stima contenuto nel documento stesso. Inoltre Banca Akros non assume 
alcuna responsabilità in merito a qualsivoglia conseguenza e/o danno derivante dall’utilizzo del presente documento e/o delle informazioni in 
esso contenute. Le informazioni o le opinioni ivi contenute possono variare senza alcun conseguente obbligo di comunicazione in capo a 
Banca Akros, fermi restando eventuali obblighi di legge o regolamentari. 
E’ vietata la riproduzione e/o la ridistribuzione, in tutto o in parte, direttamente o indirettamente, del presente documento, non 
espressamente autorizzata. 
 
Recommendation history for TREVI

Date Recommendation Target price Price at change date
03-Jun-09 Buy 11.60 9.25
18-May-09 Buy 9.80 7.94
24-Apr-09 Buy 8.50 7.53
31-Mar-09 Buy 7.20 5.00
18-Feb-09 Buy 8.00 5.07
14-Jan-09 Buy 7.23
17-Nov-08 Buy 17.40 9.95
15-Jul-08 Buy 19.40 14.00
16-May-08 Buy 18.50 16.50
03-Apr-08 Buy 17.80 13.23

 
Source: Factset & ESN, price data adjusted for stock splits. 
This chart shows Banca Akros continuing coverage of this stock; the current analyst may or may not have covered it over the entire period. Current analyst: 
Paola Saglietti (since 30/01/2006) 
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Percentuale delle raccomandazioni al 31 marzo 2009 
Tutte le raccomandazioni Raccomandazioni su titoli in conflitto di interessi (*) 

Accumulate
31%

Buy
24%

Hold
35%

Sell
2%

Reduce
8% Accumulate

22%

Buy
22%

Hold
56%

(*) Si informa che la percentuale degli emittenti in potenziale conflitto di interessi con Banca Akros è pari al 11% del totale degli
emittenti oggetto di copertura  
  

 



 

 

 
 

 
Disclaimer: 
These reports have been prepared and issued by the Members of 
European Securities Network LLP (‘ESN’). ESN, its Members and 
their affiliates (and any director, officer or employee thereof), are 
neither liable for the proper and complete transmission of these 
reports nor for any delay in their receipt. Any unauthorised use, 
disclosure, copying, distribution, or taking of any action in reliance 
on these reports is strictly prohibited. The views and expressions in 
the reports are expressions of opinion and are given in good faith, 
but are subject to change without notice. These reports may not be 
reproduced in whole or in part or passed to third parties without 
permission. The information herein was obtained from various 
sources. ESN, its Members and their affiliates (and any director, 
officer or employee thereof) do not guarantee their accuracy or 
completeness, and neither ESN, nor its Members, nor its Members’ 
affiliates (nor any director, officer or employee thereof) shall be liable 
in respect of any errors or omissions or for any losses or 
consequential losses arising from such errors or omissions. Neither 
the information contained in these reports nor any opinion 
expressed constitutes an offer, or an invitation to make an offer, to 
buy or sell any securities or any options, futures or other derivatives 
related to such securities (‘related investments’). These reports are 
prepared for the clients of the Members of ESN only. They do not 
have regard to the specific investment objectives, financial situation 
and the particular needs of any specific person who may receive any 
of these reports. Investors should seek financial advice regarding 
the appropriateness of investing in any securities or investment 
strategies discussed or recommended in these reports and should 
understand that statements regarding future prospects may not be 
realised. Investors should note that income from such securities, if 
any, may fluctuate and that each security’s price or value may rise 
or fall. Accordingly, investors may receive back less than originally 
invested. Past performance is not necessarily a guide to future 
performance. Foreign currency rates of exchange may adversely 
affect the value, price or income of any security or related 
investment mentioned in these reports. In addition, investors in 
securities such as ADRs, whose value are influenced by the 
currency of the underlying security, effectively assume currency risk. 
ESN, its Members and their affiliates may submit a pre-publication 
draft (without mentioning neither the recommendation nor the target 
price/fair value) of its reports for review to the Investor Relations 
Department of the issuer forming the subject of the report, solely for 
the purpose of correcting any inadvertent material inaccuracies. Like 
all members employees, analysts receive compensation that is 
impacted by overall firm profitability For further details about the 
specific risks of the company and about the valuation methods used 
to determine the price targets included in this report/note, please 
refer to the latest relevant published research on single stock. 
Research is available through your sales representative. ESN will 
provide periodic updates on companies or sectors based on 
company-specific developments or announcements, market 
conditions or any other publicly available information. Unless agreed 
in writing with an ESN Member, this research is intended solely for 
internal use by the recipient. Neither this document nor any copy of 
it may be taken or transmitted into Australia, Canada or Japan or 
distributed, directly or indirectly, in Australia, Canada or Japan or to 
any resident thereof. This document is for distribution in the U.K. 
Only to persons who have professional experience in matters 
relating to investments and fall within article 19(5) of the financial 
services and markets act 2000 (financial promotion) order 2005 (the 
“order”) or (ii) are persons falling within article 49(2)(a) to (d) of the 
order, namely high net worth companies, unincorporated 
associations etc (all such persons together being referred to as 
“relevant persons”). This document must not be acted on or relied 
upon by persons who are not relevant persons. Any investment or 
investment activity to which this document relates is available only to 
relevant persons and will be engaged in only with relevant persons. 
The distribution of this document in other jurisdictions or to residents 
of other jurisdictions may also be restricted by law, and persons into 
whose possession this document comes should inform themselves 
about, and observe, any such restrictions. By accepting this report 
you agree to be bound by the foregoing instructions. You shall 
indemnify ESN, its Members and their affiliates (and any director, 
officer or employee thereof) against any damages, claims, losses, 
and detriments resulting from or in connection with the unauthorized 
use of this document. 
For additional information and individual disclaimer please 
refer to www.esnpartnership.eu and to each ESN Member 
websites: 
www.bancaakros.it 
www.caixabi.pt 
www.cajamadridbolsa.es 
www.cmcics.com 
www.danskeequities.com 
www.degroof.be 
www.equinet-ag.de 
www.ibg.gr 
www.ncb.ie 
www.snssecurities.nl 
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